
• When your purpose is to serve - the blessing and the curse
• The top 3 requirements for success - learning to navigate 
• The bullseye marketing strategy - Build now, bells later
• Strategic planning - no more wasting marketing hours and dollars
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Client Attraction for Service Professionals
A focused strategy for getting clients now

Through the study of neuroscience and over 13 years of working with clients 
on how to program change at a subconscious level, Leah Grace o�ers pro-
grams to help people use her techniques and implement a new way of 
living - In Alignment with their life's purpose, power, clarity, con�dence, and 
potential for success. She runs a life and entrepreneurial coaching practice 
in Grand Rapids, MI.

One of the biggest mistakes Leah sees service professionals make is not having a clear 
enough focus on how they are bringing in clients. More often than not, she �nds them 
in a space where they are creating an overwhelming business plan, chasing marketing 
rabbits down holes and merely guessing about what outcomes can truly be expected.

This presentation will o�er an overview of what it takes to build a business speci�cally 
for service professionals.  It is designed to empower you with a new clarity and focus 
on what it is you need to do to reach your vision of success.


